


The seven non-GCC Middle East countries 

include Iran, Iraq, Syria, Jordan, Israel, 

Lebanon and Yemen. Iran and Iraq are the 

only two of these countries to have the 

benefit of huge oil reserves to generate 

economic growth. 

With the population of the non-GCC 

countries at four times higher than the 

other Middle East countries, they have 

a much bigger potential for wood prod-

ucts consumption. However, the per-capita 

income of non-GCC residents is about six 

times less than the others. Therefore, soft-

wood lumber imports are lower, although 

they have more than doubled since 2001.

Economic growth in the seven non-GCC 

countries remains unpredictable due to 

continued political instability. Given the 

political strife, and close trading ties with 

Russia, it is very unlikely that softwood 

lumber export opportunities will develop in 

the near future. ■
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WOOD MARKETS 
CHINA BULLETIN

The eleventh issue of our newest publication, WOOD 
MARKETS China Bulletin, is ready for viewing at 
http://newsletter.woodmarkets.com.cn.

The Bulletin includes Chinese industry trends, 
topics of interest, statistics and prices relevant to the 
wood industry. For an interim period, this publication 
will be a free service to subscribers. To join, visit 
http://www.woodmarkets.com/p_chinabulletin.
html.

CLEARWOOD REPORT
Pine Lumber, Moulding & 

Millwork Sector Outlook to 2012
4th Edition

IWMG has just released the 4th edition of its multi-
client report on the supply/demand dynamics of:

• Global pine timber and appearance lumber; 

• Mouldings: solidwood, finger-joint, MDF, & plastic 
(including five-year price forecasts); and

•  Other millwork, including windows, doors, clear 
boards and other segments.

New to this edition is a cost benchmarking of 
finger-joint and MDF moulding producers from major 
producing regions, as well as updated analysis on the 
distribution channel for mouldings within the U.S.

This report provides our strategic insight of the 
current and anticipated trends in the clear pine 
lumber & moulding sector plus our analysis of 
the resulting downstream market implications. For 
information, please contact Peter Butzelaar (peterb@
woodmarkets.com). 

RUSSIA LOG EXPORT TAX
Global Implications

Release of Summary Analysis: Oct. 6, 2008

Release of Final Report: Nov. 10, 2008

• How will this crippling 80% export tax impact your 
business or market?

• Assessment of countries impacted most and 
potential price increases/supply shortages

• Evaluation of outcome

• Business case proformas

Brochure with order form available at http://www.
woodmarkets.com/p_russialogexptax.html.

(The full WOOD MARKETS provides charts and graphs to further illustrate the U.S. distribution channels outcome 
for 2007.)
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Building materials distributors are bracing 

for the delayed rebound of the already-

depressed housing market, due to the 

slowing repair and remodeling activity as 

well as the financial market collapse. 

In this article, we review the trends 

and ranking of the top 150 distributors of 

lumber and building materials.

Total sales in 2007 were US$58 billion, 

down US$2.5 billion over 2006 (-4.2%).  

This was the first downward correction 

in over a decade. The drop in sales hit 

wholesalers, distributors and buying 

groups alike.

While in a down market, normally 

strong companies will look to increase 

their market share by acquiring struggling 

companies, but due to the evaporation of 

investment capital in the current financial 

crisis, few will take place over the next 

year. It will be a matter of simply trying to 

hold onto existing business and outlasting 

the competition. It is expected that 2009 

will ride the continued slump. ■

(The complete WOOD MARKETS report also provides analysis of B.C. exports; Japan, Canada and U.S. supply/
demand; and world lumber and panel prices.) 


